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safe harbor 

Certain statements in this presentation constitute forward-looking statements that involve risks and 
uncertainties. These forward-looking statements are based on the following material assumptions: a 
continuing or increased need for language training, e-learning software development, and student 
recruitment services, the attainment of certain sales targets and company performance, the ability of 
channel partners and distributors to sell licenses of the Company’s online testing software, the ability of 
the Company to successfully execute on its growth and new business strategies, including attracting new 
distribution partners, continuation of support from existing distribution partners, the demand for its 
products continuing to increase, stable currency valuations and a sufficiently stable and healthy global 
economic environment, and other expectations, intentions and plans contained in this presentation that 
are not historical fact. 

  

When used in this presentation, the words “plan,” “expect,” “believe,” and similar expressions generally 
identify forward looking statements. These statements reflect current expectations. They are subject to 
a number of risks and uncertainties, including, but not limited to, changes in technology and general 
market conditions. In light of the many risks and uncertainties, readers should understand that ACT360 
Solutions Ltd. cannot offer assurance that the forward-looking statements contained in this analysis will 
be realized. 

 



snapshot 

20,089,467 
shares 

25,424,467 
fully diluted 

No Debt 

TSX Venture 
Exchange 

akm 

32% directors & mgt 



international EDU market 

* Source: IIE Open Doors Report 2012 

774,495 
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257,722 
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what we do 

Online 

Traditional 

Campus Help schools cost-effectively 

recruit international 
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School 



technology 

360,000 
unique visitors 
yielding 

19,000 
inquiries per month 



our edge 

Brand Program Testing 
Sales 
Lead 

GSA Profile Matching Technology 

International Marketing Platform 



FY 2013 snapshot 
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36 month game plan 

2011 Launch 

• Team assembled 

2012-13 De-Risking 

• Platform & clients 

 

• Profitable growth 

 

• Metrics: Billable Leads, 
Revenue Per Lead 

2014-16 Scale 

• Organic growth  

 

• Partnerships 

 

• Non-dilutive M&A 



vision 2016 

High 
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ESL Undergrad Graduate Alumni 

High 
School 
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30% market share of international 

education distribution 

Agency Lead generation 
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